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MAKING A LIVING.

Queer Ways of Doing It in a
Large City.

Two men, one carrying a tripod and
camera, the other carrying1 a high
stack of photographic plates, bound
around by a shawl strap, halted in
front of a grocery in Itlue Island
avenue.

"You get them out in front and I'll
be ready for them," said the man with
the camera, as he spread his tripod in
the gutter and took aim at the front
door of the grocery.

The other member of the firm went
inside and said to the grocer: "We're
going to take a picture of your store.
You'd better come out in front with
your iamily and the clerk. Of course
you'll want to be in it."

"Why are you going to take a pic-
ture? I didn't order one."

"That's all right. You don't have to
pay anything unless you want to. Get
evary'jody out in front."

The grocer yelled up-stai- to his
wife, who came down with the two lit-

tle girls close behind her. When she
heard what was to be done she insisted
on going back to "primp," but the man
at the camera objected.

"Hurry up; get in position," he
shouted.

His partner grouped the iamily in
the front door and Baid: "Every ono
stand still."

There was a click. The man at the
camera said "All right," and slid in a
panel. Then he and his partner gath-
ered up their outfit and moved on.

Four days later the partner of the
man who had worked the camera came
into the grocery and displayed a dozen
handsome photographs.

"We got a good picture," said he to
the grocer. "That's a very good pic-

ture of you." "

"It fs a purty good picture," said the
grocer, closing one eye and surveying
the photograph with admiration.

"Those will be nice souvenirs to send
to your friends and relatives."

"I didn't order any pictures."
"Certainly not, and you don't have

to talco them unless you want to, but I
should think you could find use for a
dozen of them."

What lire they worth?"
"I'll let you have them for two dol-

lars and a half."
"I didn't order 'em and I don't care

much for 'em, but I'll give you two
dollars."

"That's pretty cheap, but I'll take
it."

It is thus that some street photo-
graphers make their money. They
know that every business man is flut-

tered when ho sees himself in a photo-
graph standing n a proprietary atti-
tude in front of his establisment.

This is but one of the many unusual
ways of in ale i i) g money in a large city.
There are small and trivial demands
which are multiplied by a large popu-tio-

so that it often becomes profit-
able to furnish a supply. A profes-
sional cockroach exterminator would
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not seem to be a public necessity, yet
the cockroach man in Chicago makes a
good living There are hotels, restau-
rants and apartment buildings always
ready to pay him a good price to come
with his insect powder and patent
blower and fill all the cracks and cor-
ners of the building with a poison
which will kill the pestiferous little
animals. In some instances he makes a
yearly contract and agrees to keep the
premises clear.

The professional ratter agrees for a
certain sum to turn loose his ferrets
and kill all the rat3 in a building.
There are several "ratters" who are
employed by the janitors of the big
down-tow- n buildings. In wholesale
dry-goo- and grocery houses the
"ratter" is an important man. lie
and his ferrets clean the premises of
rats and mice and save much property
from destruction

The soap artist makes a good living.
He works principally in saloons and
barber-shop- s, making ornate designs
on the mirrors with a piece of white
soap. He is a rapid workman and is
good on fancy letters. For a quarter
of a dollar he will convert a large
mirror into a gigantic picture with
pale effects, and usually he will spend
the money with the house. Of late
these journeymen artists have begun
to use water colors for their mirror
decorations. The bright colors give a
more startling effect and can be
easily washed off at any time. At
least two thcatprs employ men to
decorate saloon mirrors with gay ad-

vertisements.
There are three men in Chicago who

make a fairly good living by market-
ing ideas. That is their business.
Suppose a man opens a new restau-
rant. The "idea" man go s into the
place and says: "Why not put out a sign
that you'll give a dish of ice cream free
to every d man. It would
cause talk."

If the restaurant man adopts the
suggestion the "idea" man will expect
to be paid for it.

He writes poetry for soaps and pat-

ent medicines and submits it to the
proprietors. If they like it he names
his price. At the big retail stores he
drops in and confides new and start-
ling schemes for advertising, lie
goes to the theatrical manager, and
siiys: "Here, wouldn't this be a good
catch line?"

Day by day he pokes into other-people- 's

business, and is well paid for
it, because, after all, there is nothing
more valuable than ideas of the right
kind.

The professional entertainer who
goes to evening parties and cheers up
the guests has never made a decided
success in Chicago. There arc a few
of these entertainers who find some
employment, but the only attempt to
pstablish a bureau where they mght
be employed at any time was a failure.
In ÍS'JU liurr Mcintosh, the actor, es-

tablished such a bureau and engaged
a lurgo number of competent musi-

cians, singers and readern, who were
to be let out to parties an I receptions
at so much a night. Mr. Mclnto:.h had
made a success as a parlor eutcrta nor
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duce the Britiik ystom in Chicago.
He was well patrMized by a few ultra- -

society people, but the others neg-
lected his bureau and entertained
themselves in some manner.

An eccentric gentleman goes from
office to office teaching the latest Pa-
risian style of hair-combin- g. He has
not been as successful as anothe1 en-
terprising person who deals in crests
and coats-of-arm- s. It is related that a
wealthy and hard-heade- d business
man with a good, old fashioned name
something like Ferguson was visited
by a dapper gentleman, who carefully
unwrapped a framed water-colo- r paint-
ing of a shield bearing certain heraldic
symbols.

"Well, what's that?" asked the mer-
chant.

"The Ferguson coat-of-arm- s, which
you have a right to use," was the reply.
"1 have traced the genealogy of your
family and have proofs that you are a
lineal descendant from Lord Rupert
Ferguson, who distinguished himself
as a friend and counselor of the duke
of ltackinghain."

"That may be true enough, but I
don't care a continental about it. My
father was a farmer in Ohio, and my
grandfather used to own a flour mill in
Pennsylvania. I never got any further
back than that and never cared to."

The visitor went away much disap-
pointed.

l!ut the hard-heade- d business man
happened to mention to his wife and
daughter that the coat-of-ari- had
bean offered him and they impor-
tuned him to purchase it no matter
what the cost might be. Therefore
the Ferguson family has a coat-of-ar-

and a family tree, the two cost-
ing Mr. Ferguson no less than fifty
dollars. It is said that the same gen-
tleman who approached him has made
extensive researches for other wealthy
gentlemen with the invariable result
that somewhere in the dim past he has
found a family coat-of-arm- s.

A Chicago woman is supporting her-
self and deriving a good income by in-

structing housewives how to make an-
gel food. She goes from house to
house, and when employed as an

goes into the kitchen with
her pupil and makes a practical dem-

onstration of her skill. Sometimes a
second or third visit is necessary, as
the housewife is not considered apt
until she bakes a successful cake under
the watchful eye of the instructor.
This woman receives two dollars from
each pupil.

A colored woman living in a remote
region of the west 6ide supports her-
self managing a dish-washin- g circuit.
Along the street where she resides are
about twenty families, who have given
her the contract to wash dishes for
them. She goes from house to house
;:nd covers the circuit throe times a
day. Her rates are fifteen cents a
week for a family of not more than
three, but the families are generous
and give her something extra so that
her income is cousi lorably more than
ib roo dollars a wiiek

Tlie cou m 11 iL'cts cigar
stamn I) a basket
llou lis. Then


